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Bargain Huijtog. 


Our 1 Oi*gan0. 

If you are looking for the cheapest Organ you 
can find — we have neither the hope, nor the de- 
sire, to supply your wants. If on the contrary 
you want a good Organ, at a moderate cost — we 
have the Bay State and can recommend it as 
being equal to any of the first-class makes. 

Country dealers can only buy CHEAP 
ORGANS from the factories. TJIE 
REST MAKES are sold ONLY to 
SPECIAL AGENTS in large cities , and 
these City Agents supply the surround- 
ing country. Your local dealer will 
' therefore try to sell you some cheap Or- 
i gan that he can buy direct from the 
factory , and if you INSIST on buying 
a first-class instrument , he MUST buy 
it SECOND-HANDED of the nearest 
j city Agent. (See Article in Piano Department “The 
Agency System.” “Our Ability to Undersell,” Etc. 

Having no Dealer Agents we can sell 
I you direct and save you at least $25 in 
middlemen’s profits. 

If you wish a low priced Organ, do not sacrifice 
all the good qualities of an Organ, tone and 
inside finish, for a showy case. Select our Style 
A. The case is plain, but neat and artistic in 
design, and is suited to any well furnished parlor. 
If you can afford to pay the difference take a 
Style B, the case has more finish, it has also 
more power and is therefore better adapted for 
[ large rooms, halls, etc. 

Our six octave styles are desirable on account 
1 of the extra octave, as it enables the player to 
use a large variety of Piano music that cannot 
bo used on a five octavo Organ. ( Parties wishing 
| Chapel Styles will please correspond.) 


The following is a sample letter that we -are 
constantly receiving. 

“Please send me your Illustrated Catalogue. 
Give your lowest figures. I have written to 
several dealers and intend to buy where I can get 
the best bargain.” 

Here is an admission that the eye and the 
price are to decide the purchase. If a Piano or 
Organ was an empty box, or chest of drawers, we 
would say, please the eye and let the price de- 
| cideyour purchase, but a Musical Instrument is 
not a box. Four-fifths of the expense at- 
tached to a Piano or Organ is in the 
j inside works, and to be of any Musical value, 
j great care must be taken in work and material. 
You must therefore select a Piano or Organ for 
its Musical Value, and if you are limited in 
price, select an instrument in a plain case, as 
you cannot get fine furniture and fine works at 
the cheapest figures. You simply sacrifice 
merit to show when you buy showy cases at 
low figures. You get no bargain when you 
buy cheap goods cheap. Such instruments 
will not wear, are always out of order, expensive 
to keep in repair, and consequently dear at 
any price. 

The unscrupulous dealer delights in receiving 
such letters because he can offer cheap Organs 
with showy cases at $50 to $60. We would have 
to furnish our Organs in pine boxes to compete 
with such figures. You must take your choice 
between show and merit. If you want furni- 
ture let the eye decide ; if you want merit, 
the tone and value must come from the inside 
work, the outside is mere show. 


STYLE A. 5 Octaves, 7 Stops, 2 Sets of Reeds. 
(Listed at $165.) Our Net Price, $70. 

Height, 5 feet 6 inches ; weight, boxed, 250 pounds. 


Ouf LoWegts price. 

We give long prices copied from 
Maker’s Catalogues to snow how 
other dealers are able to offer £ and § 
discounts, and guarantee our Organs 
to be equal to any Instrument 
listed at these high figures. We 
make no offer of a $200 Organ 
for $SO. < We leave such gift offers 
to our charitable competitors who try 
to make out that they are giving 
away $100 a when they are simply 
taking off discounts from raised prices. 
O UR PRICES are based on the 
exact cost of our goods, and 
are strictly net, unless two or 
more parties join in purchas- 
ing at the same time, in which 
case, we will give special rates. 


Time Bui}bi% 


STYLE B. 5 Octaves, 9 Stops au.l 2 Sets of 
Reeds. (Listed at $200.) Our Net Price, $80. 

STYLE C. 5 Octaves, 12 Stops and 2| Sets of 
Reeds. (Listed at $220.) Our Net Price, $100. 

Height, 5 feet 10 inches ; weight, boxed, 300 pounds. 


J. L. Peters, 

307 K. 5tb Street, ST. LOUIS. 


Old Pian os and Organs taken 
in Exchange for Pianos. 


STYLE I. 6 Octaves, 9 Stops, 2 Sets of Reeds, 
(Listed at $300.) Our Net Price, $125. 

STYLE J. 6 Octaves, 14 Stops, 4. Sets of Reeds, 
(Listed at $300.) Our Net Price, $150. 

Height, 6 feet ; weight, boxed, 350 pounds. 


We offer Organs in equal monthly 
payments on the following basis : 
Add live per cent, to net cash rates 
on six months’ time, and ten per 
cent, on twelve months’ time. 

In selling on time we expect refer- 
ence as to permanancy of location, 
and ability to meet payments. We 
j give a Bill of Sale, and take a mort- 
gage on the Instrument to secure 
| monthly notes without interest. We 
I insure in this way fair prices to Time 
buyers, and give Cash buyers full 
benefit in our low net rates. 



water’ witch. 


From T. S. CLARK. 


VALSE BRILLANTE. 


By OSCAR WERNER. 
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Satisfaction or 1 Jlo Sale. 


We sell with the understanding that you shall be pleased, or no sale, 
because we want your recommendation, and do not expect to get it, unless 
we please you. We give in addition, our guarantee for live years, to protect 
you from any chance flaw in make or material, and if from any cause whatso- 
ever, the instrument does not please, it may be returned and exchanged for 
any other instrument of equal value, if sent back in good order within one 
to srx months from date of purchase. 

If this guarantee does not suit you , write out one that will , 
and if within reason , we will sign it and abide by it. 

Purchasers should remember that all guarantees are simply waste paper 
unless backed by responsibility and square dealing. That is, the guaran- 
tee does not protect, it is simply the promise of some one to protect, and is of 
no earthly value unless the dealer is able and willing to give you satisfac- 
tion. To show the value of ours, we offer as follows : 

We give the above guarantee, backed by the 

ABSOLUTELY CLEAN RECORD OF OUR II OUSE FOR 

over fifty years, and will pay $500 in cash to 
any one who can prove a single case where our firm has guaranteed a Piano 
or Organ and refused to make good any chance flaw in work or material. 

Consider the above offer, and then ask a dozen of your friends who 
have bought elsewhere how they are satisfied, and you will realize that any 
one can guarantee, and that all guarantees are ‘ simply waste paper unless 
backed by Responsibility and Square Dealing. 


Double price?. 

Printed figures are positively no evidence 
of value, or merit. That is, Dealers sell from 
Maker's Lists in which prices are put at re- 
diculously high figures. This is done to feel 
your pocket, to find out how much you are 
willing to pay, and by dropping to your figures, 
lead you to suppose that you are getting a 
bargain. They also enable the Dealer to of- 
fer one price to cash buyers and another price 
to time buyers. To give $150 for an old Organ 
in exchange for a new Piano, and the next 
week sell the Organ for its true value, $10 or 
$50. In fact, he has simply to alter his dis- 
counts from £ to $ to get your old Organ or 
Piano for nothing. 

We prefer the One Price System, that is, 
wo mark everything in plain figures accord- 
ing to its cost, and sell at the price marked, 
so that a perfect stranger to prices, values, 
etc., can secure as good a bargain as the 
cleverest and shrewdest buyer that enters 
our store. We make a uniform percentage on 
everything we sell, so that purchasers get 
the benefit of all our bargains. 


E[iffi? With Oiif piano?. 

We give with each Piano, a Stool, Cover, Instructor, $10 worth of our 
latest Music, and a Wooden Stand or Rack for holding loose music. 

If Cash accompanies the order, we deliver the instrument to any point 
not costing over $10, and to distant points by special agreement. 

If a time sale, we deliver to any depot in St. Louis. 

Every Instrument is thoroughly overhauled before leaving our store, 
and if it is sold in the city, we keep it in tune at our expense for one year. 
If it goes to the country, we will tune it free during the first year, if our 
Tuner should be in your neighborhood ; or we will send him to tune the 
Piano if you will pay all expenses of board and car fare. 

We also offer to send a Tuner to superintend the putting up of any 
Piano going within one or two hundred miles of St. Louis, providing one- 
half of his expenses are paid, and inducements are offered for other tuning, 
in the neighborhood. We make this offer for our own protection, and our 
customers benefit, as it frequently happens that Pianos are badly put up and 
we get the discredit of the Pedal and other parts working badly. The action 
is also sometimes disarranged by bad handling. The purchaser will find 
it to his interest to remember this offer, as it is of the utmost importance to 
have every part of the Piano in proper working order. 

Money spent in expensive trips to St. Louis, to select 
a Piano, can be much better invested by employing a 
Tuner to see that the Piano is properly set up. Send a 
small remittance with your order and our Tuner 
can collect the balance. 

In shipping Pianos we always send printed directions 
for unpacking the Instrument. A couple of strong chairs 
or boxes, and four strong men are needed for a Square 
Piano. Two men can attend to an Upright. 


Bui} Whefe You i^e protected. 


To those who may not have a chance to examine our Goods, we would 
state, that we guarantee everything to be as represented in our catalogue, and 
in ordering any Instrument, from a Mouth Harp to a Piano, it may be done 
with the understanding that the goods may be returned, at our expense, if they 
do not come up to description. 

Parties acquainted with our house do not need to be told of our stand- 
ing or our method of doing business. To strangers we would say : “ we 
guarantee satisfaction, or no sale,” and are willing to wait for our money 
until you see and examine our goods, and with this object 

We IV[a^B the Following Offer. 

We will send you any Piano or Organ on our list, providing you will 
deposit in any responsible bank, exchange on St. Louis, to the amount of 
the instrument desired— the money to remain subject to the following con- 
ditions, viz: The instrument selected to be sent you with the right of 
inspection in your own house, we to have the instrument or the draft for its 
value, sent us by the bank, within one week after the Piano or Organ goes 
into your hands. To protect ourselves, we require that you pay freight in 
such a case from St. Louis to destination. Return charges, if any, to be 
paid by us. You can in this way examine our goods before paying for them. 


pajmegt?, penitence?, Etc. 

Parties unacquainted with the standing and record of our house, may 
naturally hesitate to send large sums of money in advance, especially as 
the country has of late been flooded with advertisements of Pianos an<l 
Organs, by dealers who offer unheard of inducements, to Cash buyers , 
and on receiving the money, failed to send the goods. We would therefore 
suggest the following as convenient and acceptable methods of remitting. 

If a small article we can send by express, C. O. D. If a Piano or Organ, 
we can send by Railroad, or Boat, with orders to deliver to you on receipt 
of Bill of Lading. We then send the Bill of Lading with our account at- 
tached, through Bank or Express, and on payment of our bill, the Bill of 
Lading is given up and .the Instrument is at your disposal. In such cases 
we expect a small remittance to accompany the order , to secitre 
us against any expense attending the shipment. We deliver on such 
orders, to depot in St. Louis, as we only pre-pay when Cash accompanies 
the order. 

You will save trouble and expense by enclosing a draft on St. Louis with 
your order, or accept the proposition we make to send one of our Tuners. 
(See next column, “Gifts with our Piano,”) which will be considered as a 
Cash sale if a partial remittance accompanies the order. 

Or you can deposit any sum to our credit to be paid to 
our order on receipt of certain goods. Send bank receipt with 
your order and we will ship the goods in the care of the 
Bank, to be delivered to you on payment of our bill. 

You will however save expense by sending draft with 
your order. We will refund the money if the goods do 
not come up to description. We refer you to the 
Bank of Commerce , St. Louis , or to any Bank 
in any large oity. 




Chase Concert Grand.— (Listed at $1,200.) Our Net Price $800. 


To Ca?h Buijef?. 

Our prices are based on the supposition 
that you wish to pay cash and secure bottom 
figures. We can therefore give no further 
discounts for cash, unless you can induce 
some friend to join you in making a double 
purchase, in which case, we will give five per 
cent, from our net figures. 

We give low because we do not 

believe in asking two prices, and because we 
m ust give low figures to reach close buyers 
at distant points. 

To Time Buijei 1 ?. 

We offer our Pianos in equal monthly 
payments, to responsible parties, on the 
following conditions : 

On six months’ time, add two per cent, to 
our cash rates. On twelve months’ time, add 
five per cent. On two years’ time, add ten 
per cent. 

In such cases we give a Bill of Sale and take 
a mortgage on the instrument as security for 
the payment of monthly notes without interest. 


J. L. Peters, 

307 N. 5th Street, ST. LOUIS. 

Old Pianos and Organs 
taken in Exchange. 




